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METO/INYHI 3ACA/IH ®OPMYBAHHSA MAPKETUHIOBOI KOHKYPEHTHOI CTPATETIT MIAMPUEMCTB TEXHIYHOT'O
CEPBICY B YMOBAX HECTABIVIbHO PUHKOBOTI'O CEPEJIOBHUILIA
METHODOLOGICAL PRINCIPLES OF FORMING A MARKETING COMPETITIVE STRATEGY OF TECHNICAL SERVICE
ENTERPRISES IN AN UNSTABLE MARKET ENVIRONMENT

CenesnboBa I'. 0., [lymaxk {. 4., Haymos O. b., Haymosa O. B. Seleznova H., Pusnak Y., Naumov 0., Naumova O.
MeToanuHi 3acaji popMyBaHHS MapKETHHIOBOI Methodological principles of forming a marketing
KOHKYpPEeHTHOI cTpaTeril NiATpUEMCTB TEXHIYHOTO CepBicy B competitive strategy of technical service enterprises in an
YMOBaxX HeCTabiJIbHO PUHKOBOI'O CEPE/IOBUILA. unstable market environment.
YKkpaincokutl scypHaa npukaadHoi eKOHOMIKU ma mexHIKu. Ukrainian Journal of Applied Economics and Technology. 2026.
2026. Tom 11. Ne 1. C. 489 - 495. Volume 11. Ne 1. pp. 489 - 495.

Y cmammi meopemuuHo 06rpyHmoeaHo ma cucmemamu3o08aHo MemoduyHi 3acadu opmyeaHHs mMapkemuH2080i KOHKypeHmHoi cmpamezii
nidnpuemcme mexHi4HO20 cepsicy 8 yMosax HecmabiibHO20 Ma Myp6yJAeHMHO20 PUHKO8020 cepedosuuya. 3’sacosaHo cneyugiky disiabHocmi
nidnpuemcme docaioxcysaHoi 2anysi, wo nosasizae 8 dyasicmuyHilii npupodi cepgicHozo npodykmy: nO€JHAHHI mamepianbHO20 pe3yabmamy
(8idHoB.1€HHS Npaye3damHocmi, peMOHMHI onepayii, 3amina 3an4acmuH) i HemamepiaabHO20 npoyecy 06c1y208y8aHHs (WUBUOKICMb BUKOHAHHS
3aM08./1eHHs1, pieeHb MEeXHO1021YH020 OCHAWEeHHS], cep8icHa KoMyHikayist). [logedeHo, ujo kaacuvHi cmamuyHi Modeai cmpameziyHo20 NAAHY8AHHS
smpauaroms epeKmueHicms nid MUCKOM MAKPOEKOHOMIYHOI 8oamubHOCMI, depopmayii so2icmuvHUX AaHYt02ie ma iHPAAYITHUX KOIUBAHD.
A 3a6e3neueHHs edhekmugHO20 cmpameziuHO20 NO3UYIOHYBAHHS 3aNPONOHOBAHO ABMOPCLKUL KOMNAEKCHUU KiAbKICHUU HcmpymeHmapii
OYiHI0BAHHS, SAKUU I[HMezpye pO3paxyHok iHmezpaabHo20 I[HOeKcy puHkogoi myp6yseHmHocmi, [HOekcy cmpameziyHoi adanmusHocmi
nionpuemMcmea ma pelimuHzy U020 MapkemuH2080i KOHKYPEHMOCNPOMOXCHOCMI Ha 6a3i NOKA3HUKie mexHiYHoi sitkocmi, éapmocmi, wkKaau
SERVQUAL i piens yugpogozo 3aayveHHs: cnoscusauie. Ha ocHogi 3icmasieHHss daHux iHOukamopig po3pob/eHo mMampuyl cmpamez2itHo2o
nosuyioHysanHs ma idenmugpikosaro yomupu 6a3osei cmpamezivyHi apxemunu KOHKypeHmMHoI nosediHku: sikiche dugpepeHyitiosare okycysaHHs,
mexHo/102iMHO-Yugdposa onmumizayis, 2Hyuka dusepcudikayis i cepgicHa koonemuyisi, a Makoxic 3axucHe Hiwege ympumaHHs. O6TpyHMOBAHO
doyinbHicms adanmayii MapkemuHz08020 kKomnjaekcy 3a modeanto 8Py cumbiosi 3 yugposoro koHyenyiero 5S (Serve, Sizzle, Speak, Save, Sell).
CdpopmosaHo YomupboxemanHull as120pumm peaizayii MapkemuHzo080i cmpamezii i3 3anposadiceHHAM 3aAMKHEHUX YUKAI8 360pOMHO20 38’513Ky
Ha 6a3i mexHo102ill wmy4Hozo inmeaekmy (Al-powered sentiment analysis), Wo yMoxcAUBAI0E ohepamugHy Kopekyiio 6i3Hec-npoyecia y pejcumi
peasbHo20 vacy.

Knmouosi caoea: mapkemuHzoea KOHKYpeHmMHa cmpamezis, mexHiYHUuil cepeic, puHkosa myp6y/seHmHicmb, cmpameziyHa adanmueHicme,
Komnsekc mapkemuHzy 8P, koHyenyis 5S, incmpymenmu dudxcumanizayii, wmy4Huti iHmesexm.

The article theoretically substantiates and systematizes the methodological principles for developing a competitive marketing strategy for technical
service enterprises in an unstable, turbulent market environment. The specifics of the activities of enterprises in the studied industry are clarified, which
consist in the dualistic nature of the service product: a combination of a material result (restoration of working capacity, repair operations,
replacement of spare parts) and an intangible service process (speed of order fulfillment, level of technological equipment, service communication). It
has been shown that classical static models of strategic planning lose their effectiveness under the pressure of macroeconomic volatility, disruptions
to logistics chains, and inflationary fluctuations. To ensure effective strategic positioning, the author's comprehensive quantitative assessment toolkit
is proposed, which integrates the calculation of the integral market turbulence index, the strategic adaptability index of the enterprise, and the rating
of its marketing competitiveness based on indicators of technical quality, cost, the SERVQUAL scale, and the level of digital consumer engagement.
Based on the comparison of these indicators, a strategic positioning matrix was developed, and four basic strategic archetypes of competitive behavior
were identified: qualitative differentiated focus, technological and digital optimization, flexible diversification and service coopetition, and defensive
niche retention. The feasibility of adapting the marketing complex according to the 8P model in symbiosis with the digital concept of 5S (Serve, Sizzle,
Speak, Save, Sell) is substantiated. A four-stage algorithm for implementing a marketing strategy, introducing closed feedback loops based on artificial
intelligence (Al) technologies (Al-powered sentiment analysis), has been developed, enabling real-time operational correction of business processes.
Keywords: marketing competitive strateqy, technical service, market turbulence, strategic adaptability, 8P marketing complex, 5S concept,
digitalization tools, artificial intelligence.
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eK30IeHHUM KOHTEeKCT AJis Ccy6'eKTiB rocrnofaproBaHHs. 3a3HaueHi JeCTPYKTHBHI YMHHUKHU YUHATb NMOTYXHUN THUCK Ha
CepBiCHMH CeKTOp eKOHOMiKH, 30KpeMa Ha Trajy3b TeXHIYHOTO cepBicy, fiKa BHUCTYNA€E KPUTHYHO BaXKJHBOIO
iHGpacTPYKTYpPHOIO JIaHKO /11 GYHKIIOHYBAHHA arpoNpoOMHC/I0BOr0 KOMILJIEKCY, IPOMMCIOBOCTI, TPAHCIIOPTHOI rajysi,
OyAiBHUIITBA Ta IPUBATHOTO CIOXKHBYOTO CEKTODY.

TexHiyHUil cepBic € cnenudiuHow cheporo eKOHOMIUHOI AiSIBHOCTI, L0 OXOIJIE KOMILJIEKC TEXHOJIOTIYHUX,
opraHizaniifHuX, AiarHOCTUYHUX, PEMOHTHHUX Ta KOHCY/JbTal[iHHUX MOC/IYT, CIPSIMOBAaHUX Ha 3abe3neyeHHs1 Ge3nepebiiiHol
eKcmlyaTanil, miATPUMKy Mpane3faTHOCTI, rapaHTiiiHe Ta micasrapaHTiliHe 0O6CJYroByBaHHsI TEXHIKH, OGJIaZHAHHS,
ABTOTPAHCIOPTY i CKJIaZHUX TeXHIYHUX cucTeM. Crienudika JaHOTO CEKTOpY IMOJISraE B ABOICTIH MpupoAi Horo KiHLEeBOro
NPOAYKTY: CIOXXHBA4 KYIYeE He JiMlle MaTepiasizoBaHUM pe3y/nbTaT y BUIVISAAI BiJHOBJIEHOTO pecypcy MalIMH YU
BCTAHOBJIEHUX 3allaCHUX YacTHH, a # HeMaTepia/lbHUH Npolec 06C/AyroByBaHHs, sIKICTb SIKOTO BU3HAYA€EThCA IIBUAKICTIO
BUKOHAHHS pOO6IT, piBHEM TeXHOJIOTiYHOI OCHAIleHOCTi, mpodecioHaysi3MOM BUKOHABIiB Ta AKICTIO KOMYyHiKaliHHOTO
CynpoOBOJY.

Y nepiofu ekoHOMiYHOI cTabibHOCT]I MiANpHEMCTBa TeXHIYHOro cepBicy Ma/ju 3MOry GyAyBaTH JOBIOCTPOKOBI
cTparerii, cnupawyuch Ha BiHOCHO nepea6ayyBaHi TpeH U, TpaAuLiiHi acopTuMeHTHI nopTdei nocayr i ctabinbHi LiHOBI
opientupu. [I[poTe B yMOBax KpHU30BUX SIBUIL i PUHKOBOI TYpOYJIEHTHOCTI KJIACHYHI, CTATUYHI MOJeJli MapKeTUHTOBOTO Ta
CTpaTerivYHoro mJiaHyBaHHS BTPAa4yalOTb CBOIO Ji€BiCTb. 3pOCTaHHs IiH HAa KOMILJIEKTY04i, edilUT BUCOKOKBaipikoBaHUX
IH)KeHepHUX KaJpiB, MaJiHHA KyIiBeJbHOI CIPOMOXKHOCTI CIOXKMBA4yiB Ta 3aroCTpPeHHs AK LiHOBOI, TaK I HeLiHOBOI
KOHKYpeHIil 3MylyTh Cy6'€KTIB TEXHIYHOr0 cepBicy WIYKAaTH HOBiI aZanTUBHI MeToAu4HI miaxoau A0 ¢opMyBaHHS
MapKeTHHI0BOI KOHKYPEeHTHOI cTpaTerii.

MapkeTHHroBa KOHKypeHTHa CTpaTerid B Cy4acHid mapajurMi MeHeJKMeHTY INepeTBOPIOETbCA 3i CTAaTUYHOIO
JIOKyMeHTa Ha JAWHAMiYHy aJalTHBHY cHCTeMy. BoHa noBHHHa 3abe3nedyyBaTH HOCTiHHe y3roJpKeHHS BHYTPILIHBOTO
pecypcHOro noTeHuianay NiANPUEMCTBA i3 JUHAMIYHMMU BUMOTraMU 30BHIIIHBOIO Cepe0BUILA, CTBOPIOBATH Ta yTPUMYBAaTH
CTilKi KOHKypeHTHI IlepeBary, a Tako>k ¢opMyBaTH JJOB[OCTPOKOBY JIOS/IbHICTD CoXkUBaviB. Heo6xifHICTb 06IPyHTYBaHHS
FHYYKUX METOJAWYHHUX 3acaZ, GopMyBaHHsS Takoi crparTerii, ska 6 iHTerpyBasa crnenudiky Hociayr TexHiUHOro cepsicy,
iHCTpyMeHTH LM$POBOro MapKeTHHIY Ta METOAMYHI MiAXOAHM IO OLiHIOBAHHSA TYPOYJEHTHOCTI PUHKY, 3yMOBJIIOE BUCOKY
AKTyaJIbHICTb LIbOT0 JOC/IiXKEHHS.

dynpamMeHTaNbHI 3aca/ii CTpaTeriyHOro ynpaBJliHHS, Teopii KOHKypeHIil Ta MapKeTHUHTY po3pobisincsa 6araTbMa
MOKOJIIHHSIMU 3apyODKHUX 1 BITYM3HAHMX HayKoBLiB. ba3oBi koHUennii ¢opMyBaHHSI KOHKYPEHTHUX IepeBar 3aK/jaaZieHo Y
npaygax M. [TopTepa, AKk1il BUOKpeMUB TPU KJIacU4Hi 6a30Bi cTparerii (MiHiMi3alis BUTpaT, AudepeHiaLis Ta GoKycyBaHHs).
Po3BuTOK pecypcHOI KOHUenuii cTpaTeriyHOro MeHeKMeHTy, BUCBiT/IieHol y npauax Jbx. bapui Ta /Jl. Tica, nosiB, wmwo
JKepeJsioM JJ0BrOCTPOKOBOI KOHKYPEHTOCIPOMOXHOCTI NiIIPUEMCTBA € BOJIOZIHHSA YHiIKaJIbHUMHU, BaXKKOBIITBOPIOBAHUMU
pecypcamy Ta JUHAMIYHUMH 3JaTHOCTSAMU aJanTaLlii 0 3MiH.

Oco6.JimBoCTi MapKeTHUHTY B cdepi nocayr Ta GopMyBaHHs CEpPBICHUX CTpaTeTil CTav NpeJMeTOM JOCIi/KEHHSA ¥
dynpamenTanbHux npansax ©. Korsepa, A. [lapacypamana, B. 3editamsb Ta M. BitHep [1]. @. KoTsiep po3mwupuB po3yMiHHsS
MapKeTHHIOBHX 3aBJJaHb Cy6'€KTiB rocliolapiOBaHHs, HaroJOCUBIIM HA HEOOXiJHOCTI ynpaB/IiHHA Pi3SHUMU THIIAMU NOMUTY
Ta OGIPYHTYBaBLIM JOLIJBHICTb PO3MIMPEHHS KJIACUYHOIO MAapKETHHTOBOTO MIKCy IIJISXOM 3aydeHHs crnenudiuHux
eJieMeHTIB cepBicHoI B3aemozii [2]. JocnimxenHs B. 3efitamsnb Ta M. BiTHep chopMyBaiu TeopeTHYHUHN 6a3UC PO3YMiHHSA
crneniiYHUX XapaKTePUCTHK MOCIYT — HeMaTepiaJbHOCTi, HEPO3PHUBHOCTI BUPOGHUIITBA Ta CIIOXKUBAHHS, FeTEPOreHHOCTI ¢
He36epexxeHocTi (koHuenuis [HIP), a Takox JraM B OCHOBY pO3POOKHM MoJesed OLHKM SIKOCTi MOCJAYT, TaKUX K
SERVQUAL [2].

CyTTEBUH BHECOK Y PO3POOKY TeOpPeTHYHHUX | MPUK/IaAHUX aCHeKTiB MapKeTHHIOBUX KOHKYPEHTHMX CTpaTerii
3p0o6uJIM yKpaiHChKi HayKoBIi. JloC/aiXKyI0Ud TeopeTUYHi NiiXoAu 0 BU3HAYEHHS CYTHOCTI MapKeTUHI'OBOI KOHKYPEHTHOI
cTpareril nijnpueMctsa, H. 3os10Ta 3a3Hayae, 1110 e KOMIJIEKCHA IporpaMa Jiif, reHepajJbHUN KypC PO3BUTKY, CIPAMOBaHUU
Ha JI0CSATHEHHS YiTKO BU3HAYEHUX Iliiel cy6'eKTa rocrnoapioBaHHs LISIXOM eGeKTUBHOTO BUKOPHCTAHHS HOro noTeHIiany
Ta BpaxyBaHHs [Jlil KOHKYpeHTIB [3].

Y naykoBux mnpaysx C. BoiiToBuu Ta . [loTamiok 0OGIpyHTOBaHO, 110 MapKeTUHIOBa CTpaTerisg cepBicHOro
HiIIPUEMCTBA € CTpPATEriyHUM HANpPSIMOM JisiJIbHOCTI IIOJ0 AOCATHEHHS MapKeTUHTOBHUX ILiiJieH, KUK Mepejbadae
KOMIIJIEKCHY CHMCTEMY 3aX0/[iB BIJIMBY Ha LiJIbOBi CErMEHTH PHHKY Ha OCHOBiI CUCTEMHHUX MapKeTHHTOBUX JOC/Ii/KeHb [4].
3rogom O. Hikoslaluyk geTastizyBaJia JIOTi4HY cXeMy NMOOYZ0BH MapKeTHHIOBHX 3aX0/iB, MiAKPECAUBIIY, 1110 MApKETHHI0Ba
CTpaTerisl 0XOILJIIOE OKpeMi CyOOLiHKH /Jisl LiIbOBUX PUHKIB, O3ULIOHYBaHHs, KOMIJIEKCY MapKeTHHIY Ta KOHTPOJIIO PiBHA
BUTpAT Ha peaJii3allilo MApKETUHIOBUX aKTUBHOCTeH [4].

BaxksuBi acnekTd ¢GopMyBaHHS KOHKYpPeHTHOI cTpaTerii mignpueMcTtB y cdepi cepBicy Ta TexHiYHOTO
06C/IyroByBaHHSI BHCBITJIEHO y MNpalfx AOCTiAHUKIB [loJTaBCbKOro Jep:kaBHOro arpapHoro yHiBepcuTeTy [5]. Bonu
JIOBOASATD, 1[0 KOHKYPeHTHA CTpaTeria y3arajJbHIOE MOJe/b MOBeAIHKY MiANPHUEMCTBA, 3a6e3Me4yy0yl KOOpAUHaLi Horo
pecypciB i Lisel A1 OTPUMaHHA CTIHKHMX KOHKYpPeHTHHUX IlepeBar, 30KpeMa MiJi Yac BUKOHAHHSA CKJIaJHOTO TeXHIYHOTro
006C/IyrOBYBaHH4 Cliellia/li30BaHOI TEXHIKY Ta 06J1aJJHAHHS.

[Ipo6bsemaTrka azanTalii KOHKYPEHTHHUX CTpaTeriii cy6'eKTiB rocnofaproBaHHS [0 YMOB KpHU3HW Ta PUHKOBOI
HecTabisbHOCTI QyHJIaMeHTaNIbHO AOCHiJKeHA HAayKOBLSMHU BiHHMIbKOrO HalliOHAJbHOTO TEXHIYHOrO yHiBepcuTeTy [6].
JocaigHuky oGrpyHTYBaJIY, 10 3aJeXKHO Bif, piBHSA c/1abKOCTi mifjpUeMCTBA Ta PiBHS pUHKOBOI HeCTabiNIbHOCTI cTpaTeris
MOXKe CNpSIMOBYBaTUCsA Ha AuBepcudikallilo cnemiasisanii, momyk iHJAWBiZyasi3oBaHUX NepeBar, BUXiJ 3 HeeeKTUBHUX
cerMeHTIB abo0 peasizalilo Moziesiel KooneTHULii (TOEAHAHHSA 3YCHJIb i3 KOHKYPEHTaMH) 3 METOI0 YHUKHEHHS 6aHKPYTCTBA.

[lapanesbHO 3 TeOpPeTUYHUMHU PO3POOKAMU BITUYM3HAHMX BYEHHUX, Y Cy4YaCHOMY HAyKOBOMY JAMCKYpCi aKTUBHO
JOCTIIKYOTBCS MUTAHHA AupKkuTanizanil Ta nudposisanil MapkeTHHI0BOI Ji/IBHOCTI MiANPUEMCTB TEXHIYHOTO cepBicy.
3okpeMa, HaykoBLi KHIBCbKOro HalioHaJbHOTO TOProBeJIbHO-eKOHOMIYHOTO YHIBEpCUTETY PO3IJIAAATh BUKOPUCTAHHS
koHIenuii 5S (Serve - cepsic, Sizzle - mojmana BapricTh, Speak - komyHikanisi, Save - 36epexxeHHs, Sell - nmpogaxi) sk
ePeKTUBHOTO iHCTPYMEHTY MifiBUIIeHHsI ePeKTUBHOCTI MapKeTHHIOBUX KOMYyHiKalil i popMyBaHHS A0oJaHOI BapTOCTi B
uudpoBoMy cepefoBullli [7]. [IpakTUYHI aclieKTH 3aCTOCYBaHHS iHCTPYMEHTIB LUPPOBOro MapKeTHUHTY JAJs NiJIPUEMCTB
TeXHiYHOro o6c¢cayroByBaHHs (aBTocepBiciB, CTO) BucBiT/ieH] y npausx cleniaiicTiB rajqy3eBUx areHTCTB, SIKi aKLeHTYIOTb
yBary Ha KpUTH4HiH pouti iokanbHOro SEO, Google Business Profile Ta cuctem onsaiiH-3anucy y GopMyBaHHI CTIHKOT0 HOTOKY
KsTieHTiB [8].

Y HOBITHIX MDKHapOAHHUX JOCJi[PKeHHSIX NPUCKIMJIMBA yBara HpUZiIsSETbCS TpaHcpopMalil MapKeTHHTOBUX
cTpaTerii cepBiCHUX MiANPUEMCTB MiJi BIIMBOM IITYYHOrO iHTeeKTy. JlocaiJHUKYU aHali3y0Th BIpoBapkeHHs Al-powered
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sentiment analysis 11 06po6KH HEOCTPYKTYPOBAHUX JAHUX 3BOPOTHOrO 3B'sI3Ky KJIiEHTIB B IT Ta TexHiuHUX cepBicax, a
TAKOX OLiHIOIOTh POJIb LITYYHOI'O iHTEJIEKTY B iHTEpaKTHUBHOMY MapKeTHHTY, CIiBTBOpeHHI LiHHOCTI (value co-creation) Ta
onrumMisanii B2B-B3aemogii [10].

[Tompy HasgBHICTP 3HAYHOrO OOCATY HAYKOBHUX Hpalb, MeTOAW4YHI 3acagu ¢opMyBaHHA MapKeTHHIOBOI
KOHKYPEHTHOI cTpaTeril ni;npueMCTB TEXHIYHOIO CepBicy, IKi 6 KOMIJIEKCHO BpaxoByBaJiK crneludiky Iiel raaysi, cTyninb
TypOyJIEHTHOCTI pUHKOBOI'0 CEPE/IOBUILA, IHCTPYMEHTHU IIUPPOBOro MapKETUHTY Ta METOAH KiJIbKiCHOI OLIiHKY cTpaTeriyHoi
alalTUBHOCTI, 3a/IMLIAI0ThCS PO3pi3HEHUMH Ta MOTPE6YIOTH LiJiCHOI cucTeMaTH3alll.

dopmysIl0BaHHA LijIeH CTaTTi

MeToO0 JAOCHIJKEHHSI € TEOPETHKO-METOJ0JIOTiYHe OOIPYHTYBAaHHSI Ta CHUCTEMATH3alliss METOJUYHHUX 3acaj,
$bopMyBaHHSI MapKETUHIOBOI KOHKYPEHTHOI cTpaTerii NiATPUEMCTB TEXHIYHOTO CepBicy B yMOBax HECTA01IbHOTO pPUHKOBOTO
cepesoBHILA, pO3poOKa KiJIbKICHOrO iHCTpYMeHTapilo OLiHIOBaHHS PUHKOBOI TYpOYJIEHTHOCTI Ta alallTUBHOIO NMOTEHLialy
niJIMPUEMCTBA, a TAKOX MOGYyI0Ba 6araTopiBHEBOro airOPUTMY peasisanil cTpaTerii Ha OCHOBI pO3MIMPEHOr0 KOMILJIEKCY
MapKeTHHIY Ta iIHCTPYMEHTIB AU KU TaTi3allii.

BUKJ/IaJ OCHOBHOI'O MaTepiaJty A0C/iJKeHHs

1. TeopeTHKO-CyTHiCHMHA aHaJIi3 Ta cnenu¢ika MapKeTUHTy TeXHiYHOro cepBicy. ®opMyBaHHS 06IPYHTOBaHOL
MapKeTHHr0BOI KOHKYpeHTHOI cTparerii niZinpreMcTBa TEXHIYHOTO cepBicy BUMarae rjau6okoi fetasnisanii cnenudiku oro
PHUHKOBOTO MPOAYKTY Ta YMOB GyHKIiOHYBaHHS. TexHIYHUM cepBicC sIK rajy3b 0XOIIIOE NEPEANPOJAXKHY MiATOTOBKY, IOTOUYHE
Ta [IJIJaHOBe TeXHiYHe 06C/IyroByBaHHS, KOMI'IOTepHY Ta iHCTPYMeHTa/IbHY A1arHOCTUKY, KaliTaJbHUHN Ta NOTOYHUIN PEMOHT,
a TaKOX 3a0e3Ie4eHHs eKCIUIyaTaliiHMMH MaTepiaJlaMu Ta 3alaCHUMH 4acCTHHAMHU.

CnenuoivHi XapaKTepUCTUKU HOCIYT TEXHIYHOTO cepBicy yepe3 npu3My po3urnpeHoi koHuemnuii IHIP BusiBasitoThesa y
HACTyNHUX acnekTax [1]:

HemamepiansHicms (Intangibility): siKicTb BUKOHAaHOTO PEMOHTY 4YM JAiarHOCTMKH He MO)Ke OyTH Bi3yaJibHO a6o
¢i3n4HO oliHEHA cmOXUBayeM y MOBHOMY 06cCsi3i 10 MOMeHTY Ge3nocepefHboOi eKciutyaTalii BifjHOBJIeHOI TexHiku. Lle
cTBOploE iHopMaliiiHy acuMeTpil0 MK BUKOHAaBIEM i 3aMOBHUKOM Ta MiJIBUIIYE PU3UKU OCTAaHHbOTO, L0 BUMAarae Bij
niAnpueMcTBa MOCUIEHHS MaTepialibHUX JJOKa3iB sikocTi (cepTudikaTy, rapaHTiiHi 3060B's13aHHS, 6peHA0BaHe 06.J1aJHAHHS,
Bifeodikcauis pobit);

Hepo3pusHicmb 8upobHuUymea i cnosxcusanHs (Inseparability): nponec HaJaHHSA MOCJIYTH 3 TEXHIYHOT0 06C/IyTrOBYBaHHS
4yacTo BUMarae 06e3nocepeHbOI NMPUCYTHOCTI 3aMOBHMKA ab0 HOro akTHBHOI y4yacTi Ha eTamax IEePBUHHOIO OIJIAAY,
dbopMyBaHHS TeXHIYHOTO 3aBJaHHA Ta NpUHMaHHA po6iT. KoHTakTHUN mnepcoHan (MakcTpU-NpUUMaTbHUKH, CepBicHI
iHKeHepH) BUCTYIIa€ 6e3nocepefHIM HOCieM 6peHAY Ta GOPMOTBOPYUM YMHHHUKOM CIIOXKUBYOI'0 BpaXKeHHST;

2emepozeHHicmb (Heterogeneity): MiHJIMBICTB SIKOCTI OC/YT TEXHIYHOTO CEPBICY € BUCOKOI0, OCKIJIbKU 3aJIEXHUTD Bif,
Cy0'eKTHBHUX YMHHUKIB (KBastidikauis Ta ncuxodisiosorivHui cTaH MexaHika), IKOCTi BUKOPUCTAaHUX 3aMYaCTHH, TOYHOCTI
JiarHOCTUYHOrOo 06J1a/{HaHHA Ta celUPiYHUX YMOB KOHKPETHOTO BUNA/KY [10JIOMKH;

HesbepedxceHicmy (Perishability): mociyry TeXHIYHOTO cepBiCy HEMOXX/JIMBO BUPOOGUTH MPO 3amac i 36eperTy Ha CKIIAAL.
[IpocTiii peMoHTHOro mocTta a6o BHUCOKOKBaTipiKOBAHOro creljajsicta 3a BiACYyTHOCTI NONUTY MNPU3BOAUTH [0
HeBiZIHOBJ/IIOBAHOI BTPaTH Map>KHHaJIbHOTO JOXOAY.

KoHKypeHTOCIPOMOXKHICTb MiIIPUEMCTBA TEXHIYHOTO cepBicy GOPMYEThHCSA Ha NEPETHHI TPbOX KJIHUYOBUX BUMIpiB:
TexHIYHOI AKOCTi (06'€KTMBHA TOYHICTh YCyHEHHsI HECNPaBHOCTeH, BUKOPUCTAHHs OpHUTiHaJbHUX abo cepTHIKOBAHUX
KOMITOHEHTIB), cepBicHOI fKOCTi (WBMAKICTH 0GCAYroBYBaHHsI, IPO30PiCTb LIHOYTBOPEeHHS, KOMPOPT OYiKyBaHHSA) Ta
TEXHOJIOTIYHO-eKOJIOTiUHOI Ge3neKky (JOTPHMaHHS €KOJIOTiUHUX CTaHAApTiB yTuuisanil BifxoaiB, Ge3nmeka ekcriyartanii
TexHiKH). B yMoBax HecTabiJibHOCTI pMHKOBOIO cepeJloBUILA CHOKMBayi BUCYBalOThb MiABULIEHI BUMOTU [0 onTUMi3auii
cykynHoi BapTocTi BoJsioZiHHs TexHikow (Total Cost of Ownership, TCO), mo 3Myuye cepBicHIi mignmpUeMcTBA
TpaHcHOpPMyBaTH CBOI MAapKETHUHTOBI cTpaTerii — BiJf IPOCTOro MpoJa)ky PEMOHTHHUX POOIT A0 HaJlaHHA KOMILJIEKCHUX
pilieHs A5 NiATPUMKH Npale3AaTHOCTI 06J1aJHaHHS.

2. MeToAuYHUI iHCTpYMeHTAapiil OLjiHIOBaHHA TYpOYy/JIEHTHOCTI cepe0BHMILA Ta KOHKYPEHTHOrO NOTeHLialy.
A o6rpyHTYyBaHHS BHGOpPY MapKeTHHrOBOI KOHKYpeHTHOI cTpaTerii miJjIpUEMCTBY TeXHiYHOro cepBicy HeoO6XxifgHO
BOJIOAITHU KiJIbKICHUMM IHCTpYMEHTaMHU JiarHOCTHUKHU SIK €K30reHHOr0 CepeioBUILA, TaK i eHJOreHHUX CIPOMOXKHOCTel. B
yMOBaxX PHHKOBOI HecTabisbHOCTI TpaguniiHuid SWOT-aHani3 Mae 6yTH AONOBHEHHH po3paxyHKoM d¢opmasizoBaHUX
iHJeKCiB.

Jna  ouiHku piBHA TypOYJIEHTHOCTI 30BHIIIHBOrO pUHKOBOTO cepegoBumia (T) mHpOmOHYETbCS aBTOPChKA
MaTeMaTHU4YHa MO/ieJib, 1110 BpaXOBY€E BOJIATUJIbHICTb K/II0YOBUX PUHKOBUX [TapaMeTpiB:

T = Vw1 x 6p2+ w2 x 6a2 + w3 % 052 + w4 x AG ()]

Je:

Op? — AUCIIepCis LiHOBUX KOJIMBaHb HAa KOMILJIEKTYIOUi, BUTPATHI MaTepiasiu Ta eHeproHocii 3a aHai3oBaHUM nepioz;

042 - koedilieHT Bapialil TONMUTY Ha MOCJYTH TEXHIYHOTO CEPBICYy ¥ LiIbOBUX CErMEHTAX;

0s? - TOKAa3HUK HeCTabiJIbHOCTI JIAaHLIOTIB NocTayaHHS (cepeJHiIH BiACOTOK BiJXWJIeHb y CTPOKaX JOCTaBKHU
3aMyacTHH);

AG - iHJleKC HOPMATUBHO-PETyJSITOPHUX 3MiH Ta TeOoNoJIITUYHUX PU3UKIB (OLIHIOETHCS €KCHEPTHUM LUISXOM Y
niamasoni Bix 0 0 1);

W1, W2, W3, W4 — BaroBi Koe}iliEeHTH BiANOBIIHUX YUHHHUKIB, BU3HAYEHI METO/IOM aHaJli3y iepapXxil, mpudomyy 4i-1 wi = 1.

[y oUiHKM 3JaTHOCTI NifNpPHUEMCTBA TEXHIYHOro cepBicy edeKTUBHO NPOTUAISITM BUKJIMKAM HECTabiJIbHOTO
cepeZloBUIlla PO3p0o6JIEHO MaTeMaTUYHY MoJesb po3paxyHKy I[HAaekcy crparteriunoi agantuBHOcTi (SAI - Strategic
Adaptability Index):

SAI=YK, wi x —2 (2)

Anorm
ae:
A1 - koedinieHT TexHoJsoriyHOI rHy4HOCTi (JacTKa yHiBepcaJbHOrO Ta IepeHaJaro/KyBaHOr0 AiarHOCTUYHO-
pPEeMOHTHOTrO 06J1aIHAHHA);
Az - LliHOBa e/NlaCTUYHICTb NMpono3uuii (HagBHICTb FHYYKHUX TapUQPHHUX CITOK, CUCTeM JUCKOHTYBaHHS Ta IMporpam
nepejIsaTh);
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A3 - piBeHb nudpoBoi 3pinocti (HasBHicTE CRM-cucTemu, oHsaiH-3anucy, iHTerpanii 3 sokanabHuM SEO Ta
reocepBicamu) [9];

A4 - xoedinieHT yTpuMaHHA KaieHTcbKOI 6a3u (Retention Rate);

As - nuBepcudikoBaHiCTb NOCTa4a/JIbHUKIB (YacTKa aJIbTepHATHBHUX KaHaJiB OTPUMaHHA 3a4acTHH);

Ajnorm — HopMaTHUBHe (eTa/IOHHe) 3HaYeHHs i-ro NoKa3HHUKa JJIs ranysi;

Wi — Baromicts i-ro mokasuuka (Y wi = 1).

[lapanesbHO OLiHIOETHCS [HTerpajJbHUN PEHTHHT MapKeTHHroBoi KoHKypeHTocmpomoxHocTi (MCR - Marketing
Competitiveness Rating) mignpremcTBa TexHi4YHOTO CepBicy:

MCR=a XTQ+ fXSQ+ yXCP+ 8 XDE 3

Je:

TQ (Technical Quality) - iHzekc TexHiYHOI IKOCTI, 1[0 PO3PaXOBYETHCA K YaCTKA Po6iT, BAKOHAHUX 6e3 rapaHTiHHUX
[IOBEpHEHb | IOBTOPHUX PEMOHTIB;

SQ (Service Quality) - inTerpasibHa olujiHKa cepBicHOI fKocTi 3a azanToBaHol MKasow SERVQUAL (Bumiproe
HaAiHHICTb, YyHHICTb, IEPEKOHIUBICTD, EMIIATIO Ta MaTepiaibHi fokasu) [1];

CP (Cost Competitiveness) - 11iHoBa KOHKYpEeHTOCHIPOMOXKHICTb, BU3HAY€HA fIK CHiBBiHOIIEHHS cepeJHbOPUHKOBOL
BapTOCTi HOPMO-TOZMHU /0 L[iHU MiJIPUEMCTBA;

DE (Digital Engagement) - piBeHb nudppoBoro 3asydeHHs cioxxuBadiB (pedTHHT y Google Business Profile, akTuBHicTBb
OXOIJIEHHS B IMPOBUX KaHA/IAX, YACTKa 3aMUCiB yepes Beb6-pecypcu) [9]1;

a,f,y,6 - BaroBi koediuienTty, npudomy «, B,v,6 = 1.

Po3paxoBaHi 3HAaYeHHS [O3BOJIAIOTb 00'€KTUBHO MO3ULiOHYBATH MiJIPHUEMCTBO TEXHIYHOTO CepBicy B mpocTopi
«TypOyJIeHTHICTb CepeJloBULIA — CTPATeriuyHa aJalnTUBHICTb» Ta 06paTH pesieBAaHTHUH BEKTOP KOHKYPEHTHOI TOBe/[iHKU.

3. Moaudikanisa Ta onepanioHaJizanisa MapKeTHHIOBOro komiiekcy 8P y cdepi TexHiduHoro cepaicy

TpaauuifHUN KOMILIEKC MapKeTHUHTY «4P» € 0OMeXXeHUM /IJ1s1 3aCTOCYyBaHHSA B cepBicHIHM cdepi, a kiacuyHa MoJesb
«7P» moTpebye nozasbuoi aganTanii 0 yMOB BUCOKOTEXHOJIOTIYHOTO Ta HECTabiJIbHOTO PUHKY TeXHIYHOTO cepBicy [1].
JouinbHo 3acTocoByBaTH MoAudikoBaHy MoJesib «8P», nonoBHeHy esleMeHTOM «IIpogyKTUBHICTB Ta sikicTb» (Productivity &
Quality), y TicHoMy noegHaHHI 3 KOHIeNLi€0 quUKATATI3aLii 5S [7].

[IprHLMNIOBa 3MiHa MigXoAiB 10 PopMyBaHHS eleMeHTIB PO3IIHPEHOT0 KOMILJIEKCY MapKETUHTY B yMOBaX PUHKOBOI
HecTa6iJIbHOCTI BUCBIT/IEHA y MOPiBHSA/IBbHIN Tabauui (Tads. 1).

Ta6ung 1. [lopiBHAIBHA XapaKTepUCTUKA eJIeMeHTiB MapKeTHHI0BOro Mikcy 8P mignpuemMcrBa TeXHi4YHOroO
cepBicy B cTa6iJIbHOMY Ta HeCTaGiJIbHOMY cepeAoBMIIL

EnemeHT
KoMmIiekcy 8P

Tpaauunilina napaaurmMa (Cta6iibHUMR
PHUHOK)

ApantuHo-nudposa napasurma (HecraGisibHe
cepeaoBuIe)

[Ipoaaxk pa3oBUx nocayr 3 peMoHTy Ta TO

KomMmniekcHi cepBicHi makeTH, nepeAnaTHi MoJeJli, yroAu npo

Product (IlpoxyxT) 3a GaKTOM 3BepHEeHHs KJi€HTa. . ;
. . piBeHb o6cyroByBaHHs (SLA), npeAMKTHBHA AiarHOCTHKA.
CTaHjapTHUN aCOPTUMEHT POGIT.
3aTpaTHUN MeTOJ LiHOYTBOPEHHS JluHaMivyHe 1[iHOYTBOpeHHS, TPUPiBHEBI LIiHOBI MeHI0
Price (Llina) («KOLITOPUC + Map:Kay), )KOPCTKO (opuriHasbHI 3alT4acTHHY, IKiCHI aHaJI0T Y, BiAHOBJIEH] AeTaJi),

¢dikcoBaHa BapTiCTh HOPMO-TOUHH.
[TacuBHa peaizalis NOCJIyT 3a MicLieM
po3TallyBaHHS cTalioHapHOI MalcTepHi
a6o CTO.

nepeAnaTy Ta pO3CTPOYKH.
My/bTHKaHAJIBHUE PO3MOJiJ, MOGUIBHI cepBicHI 6purazy,
snokanbHe SEO, npocyHyTH# npodiae y
Google Business Profile [9].
Inbound-MapKeTHHT, TapreToBaHa KOHTEKCTHA peKJaMa,
KOHTEHT-MapKeTHHT, po60Ta 3 Bi/fr'yKaMH Ha OCHOBI Al-
aHasiTuku [10].

Po3BuTok soft skills koHTaKTHOr0 epcoHasy, MOTHBaLilHI
CUCTeMH, IPUB’sI3aHi 0 iHAeKcy JosiibHOCTI KiieHTiB (NPS) Ta
NOBTOPHUX NPOJAXIB.

[ToBHa nupoBizaLis: oHnaiH-3anKc, Npo30opui LHGPOBUI
TPEKIHT CTaTyCy peMOHTY, aBTOCIOBIllleHHS B MeCeH/pKepax,
Bif1€03BITH.

EproHoMiuHi 30HM 04iKyBaHHS, 6peH/i0BaHa CIIELOASAT,
iHTepaKTHBHI IiarHOCTHUYHI pO3JpyKiBKH, AeTali30BaHi HUPpoBi
NacnopTH BUKOHAHUX POOIT.

Place (Po3mopin)

Promotion
(MpocyBaHHs1)

TpazauiiiHa 30BHILIHA pek/1aMa,
JIpyKOBaHi GYKJIETH, TepioJUYHI 3HUKKH.

Oninka cniBpo6iTHUKIB CyTO 3a
TeXHIYHHMH NOKa3HUKaMH BUPOGITKY
HOPMO-TO/JIMH.

[lanepoBuii JOKyMeHTOOGIr, pyYHHUH 3amuc
y 2KypHaJl, HelIpo30Pi CTPOKK BUKOHAHHSA
PEMOHTY.

People ([lepconaun)

Process (ITpouec)

Physical Evidence
(PiznyHi gokasu)

HasiBHiCTb BUPOGHUYOTO NPUMIll[eHHS,
niAfOMHUKIB Ta iIHCTPYMEHTY.

Productivity & . . . .
Qualityty BUMIpIOBAHHS KLTBKOCT] OBCIYTOBAHMX MeTtpuxku FTFR (First Time Fix Rate - ycyHeHHs1 HecipaBHOCTI 3
(MpoayKTHBHICTD i O/IMHMUIIb TeXHiKH 32 3MIHY. nepuoro pa3y), MiHiMi3alis yacy mpocTolo o6s1afHaHHSA
AKICTb) 3aMOBHHKa.

InTerpanis nudposoi koHnentii 5S (Serve, Sizzle, Speak, Save, Sell) y posmupeHuii KoMIJIeKC MapKeTHHTYy 8P
Jl03BOJISIE CYTTEBO MiZBULINTH ePeKTHBHICTh KOMYHIiKaliii 31 cnoxxuBayamu [7]:

- Serve (CepsBic): 3abe3nedeHHs Lijg0A060Boi LUPPOBOI MHiIATPUMKH CHOXHMBayiB uepe3 pPO3rOpPTaHHSA
iHTepaKTUBHUX YaT-60TiB, OH/IAalH-KaJbKYJIATOPIB ONepeAHbOI BAPTOCTI pEMOHTY Ta iHTe/JIeKTYaJbHUX CUCTEM 3aMHUCY;

- Sizzle ([lomana BapTicTh / «Bay-edeKT»): CTBOpEHHSI eMOIiIHHOTr0 Ta palliOHAJILHOTO MiAKPIiNJieHHs LiHHOCTI
[IJITXOM HaJJaHHS O0Ee3KOLITOBHOTO BiJl€03BITY AiarHOCTUKY, HAJJaHHS MepCOHai30BaHUX peKOMeHJalil 1[0/10 MoAaIbuIol
eKcrnJyaTanil TEXHIKY;.

- Speak (KomMyHikalisi): HaalTyBaHHS JBOCTOPOHHBOTO AiajIoTy 3 KJi€EHTaMU Ha OCHOBI TPUT'€PHUX PO3CUJIOK ¥
MeceH/pKepax (HaraAyBaHHs Npo IJIAaHOBY 3aMiHy MacTHJIa, CE30HHY AiarHOCTHUKY);

- Save (36epexeHHs): CKOPOYEHHS YaCOBHMX BUTpAT CHOXKMBaya Ha 3/a4yy Ta OTPUMaHHS TEXHIKH, a TaKOX
3HIMKEHHS MapKeTUHTOBUX BUTPAT MiJIPUEMCTBA 32 PaXyHOK BUCOKOTO PiBHS YTPUMaHHSA iCHYIOUYO0I K/IiEHTCHKOI 6a3u:

- Sell (ITpopaxi): 3pocTanHs 06csriB npoAaxiB kpoc-nocayr (Cross-selling) Ta cynyTHiX aBTOTOBapiB UM 3a4acTHH
Ha OCHOBI aHaJi3y icTopii o6cayroByBaHHs B CRM-cucteMi.

4. KnacudikaniiiHo-MaTpU4Ha CUCTeMa MAapKeTUHIOBUX KOHKYPEHTHHUX CTpaTerii

3icTaBjeHHA O004YMC/IEHUX 3HadYeHb KoedinieHTa Typ6yJseHTHOCTI cepefoBuma (T) Ta IHmekcy crpareriunHoi
agantuBHOCTi (SAI) fae 3Mory BH3HAQUUTHU ONTHUMaJbHUU BEKTOP CTPATEriYHOrO PO3BUTKY MiANPUEMCTBA TEXHIUHOTO
cepBicy. Jsig 1boro po3po6seHo MaTpHUI0 CTpaTerivyHoOro no3ulionyBaHHs (TabJ1. 2).
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JleTasibHUM 3MICTOBHUI aHa/Ii3 YOTUPbOX 6a30BUX CTpPATETriUHUX apXeTHUIIB JJIs MiANPUEMCTB TEXHIYHOTO cepBicy
BUSABJISIE IXHIO BHYTPIILHIO JIOTiKy Ta MeXaHi3MHU peaJiizawii:

1. Cmpamezis sikicHozo dugpepenyitiosarozo gpokycysanus (Quality Differentiated Focus). OpieHTOBaHa Ha CETMeHTH
CIOXKUBAYiB i3 BUCOKMMH BUMOTaMHU JI0 TOUYHOCTI, HAAIMHOCTI Ta CTPOKIB BUKOHAHHS Po6iT (HanmpuKJaj, 06CayroByBaHHSA
iMIOpTHOI CiIbCHKOTOCIOAAPChKOI TEXHIKUA y PO3Mast MOCiBHOI YM 36UpasibHOI KaMMaHii, peMOHT JJOPOXXHbO-0y/iBeJbHUX
MallMH abo npemiajibHOro aBTOTpaHcnopTy). KoHKypeHTHa nepeBara GOpMYETbCS 3a PaXyHOK BOJIOJIHHSI YHIKaJbHUM
JiarHOCTUYHUM 00J/1aJJHAHHAM, HasABHOCTI cepTHIKOBAaHMX iHXKeHepiB, 3aCTOCyBaHHSA pPO3IIMPEHUX TrapaHTIHHUX
3060B's13aHb Ta Ha/IaHHs 3aMiCHOI TeXHIiKM Mij yac peMOHTy. MapKeTHHIOBUH MiKC aKIleHTY€ yBary Ha ejieMeHTax Product,
People Ta Physical Evidence [1].

2. Cmpamezis mexHono2iuHo-yugpoeoi onmumisayii (Digital Efficiency Strategy). [lepenbavae JOCATHEHHS CTIHKUX
KOHKYpPEeHTHHUX IlepeBar 3a paxyHOK HacKpi3Hoi aBToMaTH3alii cepBiCHUX 1 MapKeTHHIOBUX IpoleciB. 3HMKeHHS
co6iBapTOCTi pobiIT AOCATAETHCA 3aBAAKU TOYHIN AucneTYepu3aliil 3aBaHTaKeHHsI PEMOHTHHUX NOCTiB, MiHiMi3anii yacy Ha
obopMJIEHHSI [OKYMEHTIB, aBT0O3aMOBJIEHHIO 3alYacTHH Ta ONTHMi3alii MapKeTHHrOBOro OH/KeTy uepe3 1udpoBi
kaHanu [9]. Us crparteria Jae 3MOry NpONOHYBaTH CIOXXKMBAauyaM KOHKYPEHTHI LiHM 3aBJASKH BHUCOKiIM BHYTpilLHii
onepauiiHii epeKTUBHOCTI.

3. Cmpameeis zHyukoi dueepcugikayii ma cepsicHoi koonemuyii (Agile Diversification & Co-opetition).
BripoBa/xyeTbcsl B yMOBax IJIMO0OKMX KPU30BHX SIBMLL Ta BUCOKOrO PiBHA TypOYJEeHTHOCTI, KOJIM TPaAMLiHHUHA PUHOK
PEMOHTHHUX IOCJIYT CKOpOUyeThCs8. CTpaTeris nepejbavyae aAuBepcudikaLiio AiAbHOCTI y CynyTHI BUAM 6i3Hecy (HaJlaHHS B
OpeHJly CHelTeXHIKH, NPOJAaX BXKUBAHUX 3aMYaCTHUH, pereHepalliss KOMIOHEHTIB, BHWI3HHNA MOOiIIbHUHI cepBic) Ta
BUKOPUCTAaHHSA MoOJeJiel KOOMeTHIil - cTpaTerivHoro oG6'€eHaHHS MaTepiaJibHUX YU KOMYHiKaUiiHUX pecypciB i3
KOHKYpeHTaMM a60 CYMDKHHMH Cy6'€KTaMU PUHKY (CTPaXOBHUMH KOMIAHiSIMM, AWJIepaMH, aBTONApKaMH) AJsl CHiJIbHOI'O
NO/I0JIaHHSA HACIiAKIB KpU3K Ta ONTHUMi3alii yMOBHO-NOCTIHHUX BUTpaT [6].

4. Cmpamezisi 3aXucHo20 8uxody ma aHmukpusogozo ympumaHHs (Defensive Niche Retention). BAUKOpUCTOBY€ETbCS
NiANPUEMCTBAMHU 3 HHU3bKHMM IIOKAa3HUKOM CTpaTeriyHol aZanTUBHOCTI B yMoBax BHcOkoi kpusu [6]. Ilepenbauae
MaKCUMaJsIbHy KOHcCoJijaLlio pecypciB Ha 1-2 HaliMeHII Bpas3/MBUX Ta BHCOKOpPEHTAbeJbHUX HaNpsMaX TEeXHIYHOTro
o6cayroByBaHHsl (HampuK/IaZ, CYyTO PEMOHT NajJMUBHOI amapaTypu a6o BiJHOBJEeHHs TYpOGOKOMIIpecopiB), BiAMOBY Bij
YTPHUMaHHS IJIOLL, 1[0 He TPUHOCATD A0XO0AY, Ta MiHiMi3allil0o MAapKeTHHIOBUX BUTPAT i3 Tepexo/ioM Ha IpsAMOro capadpaHHOT O
pazio Ta po6OTY 3a peKOMeHAALAMH.

Ta61ung 2. MaTpuis BUGOPY MapKeTHHIOBOi KOHKYPEHTHOI cTpaTerii niANpHUEMCTB TEXHIYHOTO cepBicy

PiBeHb TypOyJIEHTHOCTI
cepegoBua (T)

Hu3bKkuii piBeHb aJanTUBHOCTI
(SAI<0,5)

CepepHiii piBeHb aJaNITUBHOCTI
(0,5sSAI<0,75)

Bucokuii piBeHb aaNITUBHOCTI
(SAI>0,75)

Bucoka TypG6y/IeHTHiCTh
(T>)

Cmpameeisi 3axucHo2o 8uxody a6o
AHMUKPU308020 YMPUMAHHS:
pecTpyKTypH3alif, CKOpOYeHHs
30MTKOBUX NOCJYT [6].

Cmpamezis eHyuKoi
dueepcudgbixkayii ma cepgicHoi
Koonemuyii: po3lIMpPEHHA
CYINyTHIX nocsyr, 06'eAHaHHS
3ycuJib [6].

Cmpamezisi azpecusHoi yugposoi
ma puHKo80i eKcnaHcii:
3aBOIOBAHHS YaCTOK CJIAOKHUX
KOHKypeHTiB, SLA-1igepcTBo.

IlomipHa TypGyJieHTHicTb (0,4 <
T <)

Cmpamezis cysopoi yiHosoi ma
sumpamuoi onmumizayii: Goxyc
Ha HaWOi/IbII XOJJ0BUX Ta TPOCTHX
omnepawisx.

Cmpameziss mexHo/a02i4HO-
yugposoi onmumizayii:
BrnpoBapkeHHsA CRM, po3BuTok
nokanbHoro SEO, 6asoBa 5S-
iHTerpanis [7].

Cmpamezis siKicHo20
dugpeperyitiosarozo oKycy8aHHs:
pO3IIHUpEeHHs rapaHTil, npeMiyM-
cepBic, niAnucaHHsA
JIOBOCTPOKOBUX KOHTPAKTH.

Hu3sbka TypGy/IeHTHiCTh
(T<)

Cmpamezis nocmynogoi mexHiuHo|
ModepHi3ayii: HAKOUYEeHHs
KamniTasy, ocTynoBa 3aMiHa

06J1aJTHAHHSA.

Cmpamezis po3wupeHHs: puHKo80i
Yacmku: TpaJuLiiHi npoMo-akKuii,
HapolllyBaHHSA 06CATiB pobiT.

Cmpamezisi a6co10mH020
PUHK08020 sidepcmea:
JUKTYBaHHA I[IHOBUX i AKICHUX
CTaH/JAPTIB y perioHi.

5. IloeTanHuil afanTUBHUM aJITOPUTM PO3POGKHM Ta peasisauii cTparerii 3 eieMeHTamMu Al-KOHTpoOJII0

[Iponec dopMyBaHHs Ta peasizaluii MapKeTHUHIOBOI KOHKYPEHTHOI cTpaTerii nijIprueMcTBa TEXHIYHOIO cepBicy €
6e3nepepBHUM LMKJIOM. /lis1 3abe3nedyeHHs BUCOKOI THYYHOCTI Ta WIBHMAKOI peaklii Ha PUHKOBI LIOKH pPO3pO6GJIEHO
YOTHPUETANIHUM alalTUBHUH a/ITOPUTM.

Eman 1. AHaaimuyHo-diaezHocmuyuHuli eman. Ha iboMy eTari 3/1iiCHIOETbCS 6e3nepepBHUI MOHITOPUHT OKa3HUKIB
Makpo- Ta MikpocepegoBuiia. [IpoBoJUTBLCS PO3paxyHOK iHTerpajbHOro koedinienTta Typ6ysaeHTHOCTI puHKY (T), oLiHka
pedTHHTY MapKeTHHIoBOi KoHKypeHTocnpoMoxkHocTi (MCR) Ta oGuucieHHs IHfekcy cTparteridyHoi ajantuBHOCTi (SAI).
BusHavawTbca KJI0OY0BI JpKepesia pU3HKIB Ta IOTEHLIMHI TOYKU 3pOCTaHHA.

Eman 2. CmpameziuHe no3uyioHysaHHsi ma eubip anbmepHamusu. Ha OCHOBI po3paxoBaHUX NapaMeTpiB
NiIPUEMCTBO MO3ULIOHYETbCS B MaTpuii BU6opy crparerii. KepiBHULTBO CHiJIbBHO 3 MapKeTUHIOBOIO CJYyX06010 o6GUpae
6a30BUH cTpareriyHuil BekTop (AudepeHmianis, nudopoBa onTuMizanis, AuBepcudikalis a6o 3axucCHe yTpPUMaHHs)S.
3AiHCHIOEThCSA IEKOMITO3UILiSl CTpaTerivYHUX LijieH 3a cucteMoro 5S (Serve, Sizzle, Speak, Save, Sell) Ta ix npuB's3ka 0 YacoBUX
iHTepBauiB [7].

Eman 3. OnepayioHanizayis cmpamezii yepe3 po3wupeHull komnaekc mapkemuHzy (8P). 3AiCHIOETbCSI NPAaKTUUHE
HaNoBHeHHs o6paHoi cTpaTeril KOHKpeTHUMHU MapKeTUHTOBUMH 3aX0JJaMHU:

- MoauoiKyeTbcs acopTuMeHT nocayr (Product): po3po6isiioTbcsi HOBI makeTHI mpomno3wuuii, BHPOBaPKYIOThCA
rapaHTilHi nporpamy;

- BIIPOBA/KYETbCS THY4YKe LiiHOyTBOpeHHs (Price): HasalmToBy0ThCs 6araTopiBHeBi cucteMu Tapuis;

- ONTHMI3yIOTbCSl KaHaJIU po3nojiny Ta koMyHikauiil (Place, Promotion): 3anyckatoTbcs peksiamMu B Google Maps,
OHOBJIIOIOTHCS MpodiJi B reocepBicax, onTUMi3yeThcs tokaabHe SEO [9];

- HaJIAIITOBYIOTbCS BHYTpilHI cepBicHi mpouecu (Process, People, Physical Evidence, Productivity): npoBoauTbcs
HaBYaHHS NepcoHasy, [UPpOBI3yeThbCsA JOKYyMEHTOO6Ir, BHpOBaAKyoThbcs craHgapTu FTFR [1].

Eman 4. MouimopuHe, Al-ananimuka ma JduHamiyHa Kopekyiss cmpameeii. TpafuuiiiHi cxeMU cTpaTerivHoro
KOHTDOJIIO, 1[0 06asylTbCsd Ha IL[OKBApTaJbHOMYy abo MIOpiyHOMY HiA6UTTI mifcyMmKiB, € HeeDeKTUBHHMHU B yMOBax
TypOy/JIeHTHOCTi. AJTOPUTM Iepei6adyae BIPOBA/PKEHHS iHCTPYMEHTIB IUTYYHOTO IHTEJEKTY JJIs aHaJi3y TOHaJIbHOCTI
BiArykiB kiieHTiB (Al-Powered Sentiment Analysis) Ta 06po6KH HEOCTPYKTYPOBAaHHUX JJAHUX 3BOPOTHOTO 3B'I3KY B PEXKHUMI
peasibHoOro yacy [10].
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3acTocyBaHHS ajaroputMiB npuposHoi moBu (NLP) fae 3Mory aBTOMaTH4HO aHaJi3yBaTH TEKCTOBI KOMeHTapi,
3BepHEHHs y yaTax, TPAaHCKPUITHU A3BiHKIB Ta BiAryku Ha 30BHilIHiX M1aTdopMax. Lle 3ab6e3neuye GopMyBaHHA 3aMKHEHUX
nUKIiB 3BopoTHOro 3B's13Ky (Customer Feedback Loops), mo f03BoJisie MApKETHHIOBIH CIy6i MUTTEBO ileHTUIKYBaTH
JIOKaJIbHI 3601 B cepBicHUX Ipoliecax (HalpuKJIaJ, 3pOCTaHHA HEraTUBHHUX OLIIHOK 111010 TPUBAJIOCT] 04iKyBaHHA 3aI4aCTHH)
Ta BHOCUTH OoNlepaliiiHi KopeKTUBHU y KoMiieKc 8P 10 Toro, sik BiATIK KJIi€HTIB HabyAe KpUTUUHOTO XapakTepy [10].

3aB/AKHY peaJiizalii Takoro aJropuTMy MapKeTUHIOBa KOHKYpPeHTHaA cTpaTeris NiiIPUEMCTBA TEXHIYHOI'0O cepBicy
HabyBa€ BJIACTUBOCTEH AMHAMIUYHOI CIIPOMOXKHOCTI, 3a6e3Mevyodd MOCTiiHY BiAmoBiAHICTE Cy6'eKTa rocnofaproBaHHS
BUMOTraM HecTabi/IbHOr 0 pUHKY.

BucHOBKHM Ta NepCneKTUBU NOoAA/IbIIUX pOSBi/I[OK

Y pesy/bTaTi NpoBeJleHOro A0C/IiA>KeHHs 3/ilicCHEHO TeopeTHYHe y3arajJbHeHHs Ta po3po6JieHO HOBe BUpillleHHs
HAyKOBO-NPUKJIAJHOTO 3aB/aHHA 1010 OGIPYHTYBaHHS METOJUYHMX 3acaZi GOpMyBaHHA MapKeTHUHTOBOI KOHKYPEHTHOI
cTpaTerii MiJIPUEMCTB TEXHIYHOTO CepBicy B yMOBax HECTA01IbHOTO PUHKOBOTO CepeIOBUIIA.

3a pesy/sbTaTaMu AoCHigKeHHs] cPOpPMyIbOBAHO TaKi MiZICYMKOBi BUCHOBKH:

1. BusHaueHo, w0 crnenudika TexHIYHOro cepBicy K 06'€KTa MapKETHUHIOBOTO YIPaBJiHHS MOJATaE y
JyaJicTU4HIN npupoji Horo mpoAyKTy, IO NOEAHYE MaTepiaJbHUH pe3yJbTaT (PEMOHT, BiJJHOBJIEHHS Npale3/aTHOCT],
3aMiHa JieTaseil) Ta HeMaTepiaJbHUH Mpolec 06CAyroByBaHHs. B yMoBax puHKOBOI HecTabiIbHOCTI, iIHQIALIHHUX LIOKIB Ta
Jedopmanil JIOriCTUYHMX JIAHLIOTIB KJACHYHI CTaTHYHI MiJXOAM [0 CTPaTerivHoro IJaHyBaHHs BTPAvyaloThb MAIi€BICTb.
JloBeZieHO HEeOOXiAHICTP mepexoAy A0 KOHLeNnil JUHaMiYHUX MapKETUHIOBUX CTpaTerid, 3JaTHUX aJanTyBaTHUCS [0
eK30I'eHHUX KOJIMBaHb.

2. Ha ocHOBI cucTtemaTH3anil HAyKOBUX Npalb BITYM3HSIHUX Ta 3apy6DKHUX BYeHUX! OBIPYHTOBAHO JOLJIBHICTD
3aCTOCYBaHHS PO3LIMPEHOr0 KOMIUIEKCy MapkeTwHry «8P» (Product, Price, Place, Promotion, People, Process, Physical
Evidence, Productivity & Quality) y noeaHanHi 3 koHueniieo nudpoBoro MmapkeTury 5S (Serve, Sizzle, Speak, Save, Sell) [7],
110 3a6e3neyye iicHUH BIJIMB Ha 1i/1bOBI ayiUTOpil Ta CTBOPIOE 0/JAaTKOBI HEelliHOBi KOHKYpPEHTHI epeBary.

3. 3anponoHOBaHO Ki/JIbKICHUA MeTOAUYHUN IHCTpyMeHTapill [/ OLIiHIOBaHHS CTpaTeriyHoro MOJIOXKeHHS
niAnpUEMCTBA TEXHIYHOTO CEPBICY, 10 BKJIIOYAE PO3PAaXyHOK iHTerpasbHOro KoedilieHta TypoyneHTHOCTI cepenoBuia (T),
Inzpekcy crpareriyHoi agantruBHOCTI (SAI) Ta IHTerpasbHOrO peHTUHTY MapKeTHHroBoi KOHKypeHTocnpoMoxkHocTi (MCR).
3a3HaveHi NOKa3HMWKH BPAXOBYIOTh I[iHOBY BOJIATHJIBHICTb, HECTAOINbHICTh mocTavyaHHsA, piBeHb IudpoBoi 3pisocTi Ta
MOKa3HUKH cepBicHOI siKkocTi 3a mkasnoo SERVQUAL [1].

4. Po3po6GJieHO MaTpULI0 CTpaTeriyHOro MHO3ULiOHYBaHHs Ta ifjeHTHUdiKOBaHO YOTHUPU 6a30Bi cTparTerivHi
apxXeTHUNM KOHKYpPeHTHOI MOBeJiHKM MiANPUEMCTB TexXHi{4HOro cepBicy: skicHe judepeHuiioBaHe ¢oKycyBaHHS,
TeXHOJIOTiYHO-IMPpoBa onNTHMIi3alis, rHydka AuBepcrdikallii Ta cepBicHa KOONeTHIIs, a TaKoX 3axXHMCHe HilleBe
yTPUMaHHA [6]. [lJ11 KOX)KHOT'O apXeTHUILy PO3KPUTO cleliudpiKy HaJalITyBaHHS eJleMeHTiB KoMiiekcy 8P.

5. CdopMoBaHO 4YOTHpPbOXETANHUH AJAaNTUBHUHA alropUTM pO3pob6KU Ta peasisauii crparerii, K/JI040BOIO
0COGJIMBICTIO IKOTO € BIPOBa/XKEHHS 3aMKHEHHUX I[IMKJIiB 3BOPOTHOI0 3B'sI3Ky Ha OCHOBI wTy4Horo iHTesnexkTty (Al-Powered
Sentiment Analysis) [10]. Lle 3a6e3mnedye 6e3nepepBHUNA MOHITOPUHT KJIiEHTCHKOTO COPUHHATTS, OlePaTUBHY AiarHOCTUKY
y36i4 y cepBiCHUX Npolecax Ta JUHAMiuHe KOpPWUTYBaHHsI MapKeTHUHTOBHUX aKTHBHOCTEH, rapaHTyH4YM JOBIOCTPOKOBY
CTIMKICTb | KOHKYPEHTOCIPOMOXKHICTb NiZAIPUEMCTBA TEXHIYHOTO cepBicy B YMOBHO-KPU30BOMY CepeJiOBHIL.
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